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Financial knowledge impacts savings, investments, and spending
habits, shaping long-term financial security.
Studies show financial education programs improve knowledge but
have limited long-term effects on behavior (Kaiser & Menkhoff, 2017;
Fernandes et al., 2014).
The Canadian Financial Capability Survey (2019) found that only
56% of young adults engaged in financial learning, with minimal
improvement in debt and budgeting skills.
Existing research focuses on objective financial knowledge, leaving a
gap in understanding self-rated financial knowledge and its
influence on behavior.
This study examines whether higher self-rated financial knowledge
correlates  with  positive financial behaviors.

Sample

Measures

The sample from the National Financial Well-Being Survey represents non-
institutionalized adults (18+) across the 50 U.S. states and Washington, D.C.
Recruitment used random digit dialing (RDD) and address-based sampling
(ABS), including Hispanic representation through KnowledgePanel
LatinoSM, with participation facilitated for both English and Spanish
speakers, including those without prior internet access.

Positive financial behaviors, the response variable, were assessed using 7
categorical statements on responsible financial practices (e.g., budgeting,
saving), with responses scored from 1 (strongly disagree) to 5 (strongly agree)
and summed into a total score.
The explanatory variable, self-rated financial knowledge, was measured by
asking participants to rate their financial knowledge on a 10-point scale.

Do individuals with higher self-rated financial knowledge practice more positive financial behaviors?
 Does this relationship vary across different socio-economic groups?

The Boxplot showed a clear positive correlation between
self-rated knowledge and positive behavior(Figure 3)
The Anova test showed that the higher self-rated financial
knowledge, the more a respondent practiced positive
financial  behaviors. (Figure 1)
A p-value < 0.05 confirms that the differences in the means
of positive behavior metric across the levels of self-rated
financial knowledge are statistically significant . (Figure 1)
The post hoc analysis confirmed that each number in the
range had a mean significantly different from every other
number in the range. (Figure 4)

The self-rated financial knowledge variable has a mean
of 4.72 (SD = 1.18) on a scale of 1 to 7, with most
participants clustering around a median of 5.
The positive behavior metric variable (cumulative positive
behavior score) has a mean of 24.71 (SD = 5.02) on a
scale of 0 to 35, with a median value of 25..

Each one-unit increase in self-rated fin-knowledge is
associated with a ~2.88 unit rise in positive behavior metric
(p < 0.001).
Higher self-rated fin-knowledge categories show increasing
scores, with respondents with 7 on scale scoring ~16.24 units
higher than those in 1 (p < 0.001).
Retired and self-employed individuals score significantly
higher, while unemployed individuals score ~0.93 units lower
on positive behavior metric (p < 0.001)(Figure 2).
Older age groups generally score lower on positive behavior
metric, with the 45–54 age group showing the largest
negative effect (-1.24 units, p < 0.05)(Figure 2).
Being married increases positive_behavior_metric by ~0.56
units, with other marital statuses showing limited effects.
(Figure 2)

Discussion
The findings confirm that individuals who perceive
themselves as more financially knowledgeable are more
likely to engage in behaviors that promote financial well-
being. 
Higher education and stable employment significantly
enhance the impact of financial knowledge on behavior.
Financial education programs should address structural
barriers like education access and job stability to
maximize effectiveness.
Future research should examine the role of income
inequality and cultural attitudes in shaping financial
behavior.

Figure 1: The ANOVA table highlights a significant correlation of self-
rated financial knowledge (SUBKNOWL1) with positive financial
behavior

Figure 3: Boxplot comparing the distribution of the Positive Behavior
Metric across different categories of self-rated financial knowledge
(SUBKNOWL1).

Figure 2: Regression coefficients table summarizing the relationship
between various predictors, including SUBKNOWL1, socio-economic
factors, and the Positive Behavior Metric.

Figure 4: This figure presents the results of a post hoc analysis
conducted after a significant ANOVA test. The analysis compares
group means to identify statistically significant differences between
pairs
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